The Chartis Group Builds on its Strategic Advisory Services
by Acquiring iVantage Health Analytics
iVantage Health Analytics provides leading-edge decision support
analytics and tools to the healthcare industry
Chicago, IL, November 5, 2015 – The Chartis Group, a national advisory services firm
dedicated to the healthcare industry, has acquired iVantage Health Analytics (iVantage), a
rapidly growing, innovative health analytics and business intelligence company.
Founded in 2011, iVantage now serves hundreds of hospitals and health systems across the
country. The company provides interactive tools for dynamic market intelligence, strategic
planning, financial and clinical performance improvement analytics and benchmarking,
contracting optimization and knowledge sharing. iVantage pairs public and private data with
proprietary analytics and modeling methodologies to provide meaningful, customized and
actionable data, knowledge and insights to its clients.
“Bringing iVantage into The Chartis Group furthers our objective of offering unrivaled thought
leadership, transformative capabilities and leading analytic decision support tools to
healthcare providers. iVantage's capabilities and tools coupled with our distinctive knowledge
of healthcare economics, markets, clinical models and technology will enable both Chartis
and iVantage to continue to deliver unequaled results to our respective clients,” says Ken
Graboys, CEO of The Chartis Group.
“Becoming part of The Chartis Group provides iVantage with access to the best thinking in
the industry and the investment to support continued development of leading edge analytic
tools and decision support products,” adds Araby Thornewill, President of iVantage Health
Analytics. “It’s exciting to join an organization that shares our deep dedication to delivering
meaningful insights and tools to healthcare leaders.”
About The Chartis Group
The Chartis Group (Chartis) is a national advisory services firm dedicated to the healthcare
industry. Chartis provides strategic and economic planning, accountable care, clinical
transformation, and informatics and technology consulting services to the country’s leading
healthcare providers. Chartis has been privileged to work with over two-thirds of the
academic medical centers on the U.S. News and World Report “Honor Roll of Best Hospitals,”
seven of the 10 largest integrated health systems, four of the five largest not-for-profit
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health systems, nine of the top 10 children’s hospitals, emerging and leading accountable
care organizations, hundreds of community-based health systems, and leading organizations
in healthcare services. The firm is comprised of uniquely experienced senior healthcare
professionals and consultants who apply a distinctive knowledge of healthcare economics,
markets, clinical models and technology to help clients achieve unequaled results. Chartis
has offices in Boston, Chicago, New York and San Francisco. For more information, visit
www.chartis.com.
About iVantage Health Analytics
iVantage Health Analytics (iVantage) is a leading provider of healthcare analytic and decision
support tools. Health system and hospital leadership teams across the country rely on the
company’s software and services to deliver customized insights on clinical and financial
performance, strategic planning, market assessment and contract optimization. Employing a
full array of public, private and proprietary data, iVantage tools and solutions - from
dashboards and preformatted reports, to industry and custom guided analytics - are
designed to help its clients move from data to action. In addition, iVantage analytics and
tools are the basis of continuing thought leadership and insight in the areas of healthcare
policy and research. Learn more at iVantageHealth.com.
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